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[omaluHa paboTa

“Roast Me!” - 3akauMBO 6e3KOMNPOMMCHATA OHJAIH MapKeTHHT cTpaTterus Ha Wendy's

om Anuma Musavosa
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Ocrpoymun, OpuriHuIy i sabanns-Taka Gixa Moran Aa 6uar o6oOmenn TyWATOBETE HA AMCPUKAHCKATA BEPHTa 34
Gupso xpanene Wendy's. C Hasanoro na xamnarinra, camo sa 2017, 6panant e orrosopsn wa naa 20 xumm
nOTPeGRTEACKN TYHIATS, FOARMA YACT OT KOWTO MOJAT “HAXAAHOTO MOMMSenIle” fa rv roast-ne. Tosa gasa crapr u na
exerofnna National Roast Day, KOraro CTOTHIMN XIAAM KAHEHTH, KIBECTHN THUYHOCTH M APYTH FONEMM KOMITAHNUM
OGABABAT FOTOBHOCTTA Cif, Ypes obepasaun xamrar B Tyurup, Aa Gwiar 06exT Ha rPyONTE i KPEATHBHM WICTHYKHN,
KOMTO BEpHraTa npasi. Bpamnst He cn necTin i WicTiTe NPOBOKAL KM CHETORMMAT rurant B cdepara ua 6upsoro
xpanene, McDonalds. Komenrapiere umar sa 1en Ao NPOMOTHPAT IPECHITE M KadecTsens npoayki, konro Wendy's
MINONIBA U 1 SAKACAMN TRIGOKO JAMPAICHOTO MECO, KOETO KOMKYPERTET #M ynoTpetnsa [Ipes 2017 vepurara sansa
B pexopute Ha I'naec 3a nait-cuogeany Tyuitt B ucropuata wa Tynrup, a npes 2019 neuenn unppo MACTO B
wracapora na FastCompany 5 #ait-nHosarinia KOMIRIIA B COUMMTRINTE MPCAKHN,
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TeHOeHUUN B coLuManHUTe Meauu

= Pa3Hu 6M3Hec mogenu, pa3Hu ngeanm

BOSTON CONSULTING GROUP MATRIX
YXU3HEeHUAT UMKb Ha couuanHuTte
OT TO3M Ha BCEKN OOMKHOBEH NPOAYKT.

HeLlo noBeye, XXM3HEHUTE LUK Ha

NnPoayKTUTE 1 GpaHaoBeETE 3aBUCAT OT *

Te3U Ha CoLMarnHnTe MpPeXu, ako He -~ ®
HaBaKCcBaT C TEHOEHUMNTE AT L

CBOEBPEMEHHO.
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Ctparernurte TpsabBa ga ce
aganTupar cnpsmMo HOBUTE
NOKOSIEHNS, MUHOBALIMUTE U
TexHonornure.




3awio ou3Hec moaen
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KakBo e OM3Hec moaen




Kakso e 6M3Hec moaen Do

HauyuHDBLT, O KOUTO KOHKpPETEH
Oun3Hec nnaHupa ga nevyenwu
napu



KakBo e bu3Hec moaen

SoftUni
Digital

VALUE
PROPOSITION

REVENUE
Why is it profitable? MODEL

Who is your target customer (segment)?

What do you offer to the customer?

How is the value proposition
created?




SoftUni
KakBo e bu3sHec moaen Sl

KOHKPETHUAT HaYnH

7

Ha4ynHBT, MO KONTO KOHKPETEH DU3HEC
nnaHupa
aa neyenu napmw.




KakBo e busHec mogen SoftUni

Ha4ynHBT, MO KONTO KOHKPETEH DU3HEC
nnaHupa

[a neyenv napw.
J\

BCcnYKko e B KOHTEeKCTa Ha
KpanHaTa Len — nevyenmseLu
on3Hec




SoftUni

KakBo e bu3Hec moaen Digital

Ha4ynHBT, MO KONTO KOHKPETEH DU3HEC
NniaHnpa NN

Aa nevernn napu. | NMnaumpare. Moxe

naHe e (nyecTo He
e) camaTa pearnHocT




SoftUni

bu3sHec moaoen Digital

e [lpepnonoXxeHud 3a KakBo egHa
KOMMNaHuA nosiy4yasa npuxoa.

e [IpeononoXxeHua KakBo KOMNaHUATa
LLIle NMpaBu U HAMa a rnpasWw.

e [lpegnonoxeHua 3a nasapwu, 3a
KITMEHTU U KOHKYPEHTU, 38 TEXHUTE
LLeHHOCTW 1 NoBeeHune, 3a

lTumsp fpaksbp TEXHOJIOrnnTeE.

[ledbnHnunA oT Nnpm3Har 3a
"ypy B 0BHACTTa Ha e 3acunHuTe 1 crnabute cTpaHn Ha

MEHUIKMbHTA KOMMNaAHWNATA.




SoftUni

bu3sHec moaoen Digital

MNMpepnonoxeHus, n 3atosa digital Mmoxxe ga npomeHu
N3MUCNSIHETO, TECTBAHETO, NPpUNaraHeTo n pa3BnTUETO Ha BU3HEeC
MoAena Ha KoMnaHusiTa/opraHu3aumaTa.

~

e [lpeanonoxeHus 3a KakBo eqHa KOMMNaHUs
nony4yana
npuxoa.

e [lpeanonoxeHns KakBO KOMNaHMATa e NpaBun U
HAMa [a npasu.

MNumubp [ipaksp e [lpeononoxeHuns 3a nasapwu, 3a KINMEHTU U
LOedunHnunsa ot npusHar 3a KOHKYPEHTH,

rypy B obnactra Ha 3a TEXHUTE LEHHOCTU 1 NoBeaeHne, 3a
MEHUOKMbHTA TEeXHonornmuTe.

e 3acunHuTte ncraburte CTpaHN Ha KOMMNaHUATAa.



BusHec moaen Do

KomMmnaHuaTta nnaHupa, Ho pearnHo
ynpaBuUTENUTE/MEHUOXKbPUTE/EKMMBT PELLIaBaT KakBoO aa
npaBAT (M Aa He npaBAT). B To3u koHTekcT digital moxe aa
ynecHn/npoMeHu npoueca Ha pelleHme U Ha npocreasiBaHe.

\/

o I'Ipe,u,rlono>|<eH|/|s'-| 3ad KaKBO €1Ha KOMIMaHUA noJjiydaBa rnpmnxoa.
o I'Ipe,u,nono>|<eH|/|$| KaKBO KOMMaHUATA e npaBm n HAMa ia

k. npasu.

Mumubp Jpakbp e [lpeanonoxeHus 3a nasapwu, 3a KIMEHTN U KOHKYPEHTN, 3a
[echUHMLMS OT NPU3HAT 33 TEXHUTE LEHHOCTU N NOBEAEHNE, 3a TEXHOMNOINUTE.

rypy B obrnactra Ha e 3acunHute ncrnabuTte CTpaHu Ha KOMNaHUATA.

MEHUOXMbHTA



busHec mogen SoftUni

Digital

MHoro oT npeanonoXxeHnsaTa morat ga 6baaTt npoBepeHm
Yypes NoBeeHNETO Ha KOMNaHUKU B HAycTpusaTa (no
cBeTa),

Hall KOHKYPEHTW, I Aa TeCTBaT B MaJTbK Mauiab.

\/

o I'Ipe,u,nono»(eHMﬂ 3ad KaKBO €Ha KOMIMaHU4A noJjiydaBa rnpmnxoa.

e [IpennonoXxeHns KakBO KOMMAHUATA LLie NpaBu U HAMa aa
npasw.

e [IpegnonoxeHuns 3a nasapu, 3a KIMMEHTU N KOHKYPEHTH, 3a

NMumsp fpakbp TEXHUTE
[ledUHNLMS OT NPU3HAaT 3a LIEeHHOCTU 1 NoBeAeHue, 3a TEXHONOormmTe.

o UIMHUTE U cnabuTe cTpaHn Ha KoMMNaHuaTa.
rypy B obnactra Ha Jac © P
MEHUIKMbHTA




BusHec moaen Do

OurutanHuTe KaHanu gasart (BCbLLHOCT - MOraT Aa Aasar)
MHOTIO CUrHanu 3a peanHuTe CUrnHM 1 cnabu cTpaHu Ha
KomMnaHuaTa (a He 3a npegnonaraeMmuTe/nnaHnpaHnTe).

\/

o I'Ipep,nono>KeH|/|;| 3a KakKBO €Ha KOMMNaHNA rnoJiydaBa npuxoa.

e [IpeanonoXeHus KakBo KOMMNaHUATA LLie NpaBu U HAMa Aa
npasu.

o I'Ipep,nonomeHvls:l 3a Nnas3apu, 3a KIMTMeHTN N KOHKYPEHTN, 3a

numbp,qpalﬂ-,p TeEXHNUTE UEeHHOCTU U noBeaeHune, 3a TEXHOJNOrMnTe.

[eduHnumna ot NnpusHaT 3a e 3acunHuTe ucnabute cTpaHn Ha KomnaHusiTa.
rypy B obnacrra Ha
MEeHUOKMbHTA



BusHec moaen Do

Owe no-onpocTeHa aethnHULUA 3a LLenuTe Ha Kypca

MoaenbT Ha fobaBeHa CTOMHOCT Ha eanH bu3Hec
(opraHusaums)



bu3sHec moagen

SoftUni
Digital

Owe no-onpocteHa gecnHULINSA 3a LleninTe Ha

MooenbT Ha gobaBeHa CTOMHOCT Ha eauH
ousHec

(opraHmsauus)

AKLIEHT Ha KNWeHTa
(MapkeTuHr)




SoftUni

bu3sHec mogen Digital

Ouwe no-onpocTteHa aepMHNLUA 3a LennuTe Ha Kypca

MoaenbT Ha fobaBeHa CTOMHOCT Ha eanH bu3Hec

2N (opraHmsauus)

AKLIEHT Ha TOBa KaKBO
nodaBsi CTOMHOCT




SoftUni

bu3sHec mogen Digital

Ouwe no-onpocTteHa aepMHNLUA 3a LennuTe Ha Kypca

MoaenbT Ha fobaBeHa CTOMHOCT Ha eanH bu3Hec

/L (opraHmsauus)

Bce nak e npeanoxeHue




bun N'poc: Han-BaxxHaTa npunyunHa 3a

crnexa Ha HOBOBb3HUKBaAUWUUTE KOMINaHUU

Company Successes and Failures
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https://www.youtube.com/watch?v=bNpx7gpSqbY&ab_channel=Dr.Infographics
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KaHaBa Ha Ou3Hec moaen




The Business Model Canvas

Dewispved for

Designed by

Key Partners "Q'_ﬁ::: Key Activities fi‘i Value Propositions t;':” Customer Relationship{ 2 Customer Segments E\
Key Resources ) ‘5?‘, Channels L .zt?
E:\’. AL
Cost Structure ‘ (/\ = Revenue Streams

www.businessmodelgeneration.com
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CermeHTM noTpedbuTenn

The Business Model Canvas """ -
Key Partners Key Activities D‘(ﬁ“ Value Propositions [Y” Customer Relationship<‘2 Customer Segments
Key Resources éj Channels
<&
BuHaru ce 3anoyBa ¢ Tapret
\ I'IOTPGGVITEJ'I nTe (I/I CTOW HOCTTa,
KOATO Lle um gasame). Moxe nageH
CerMeHT Aa He e aTpakKTnBeH Ui ga
- 3 Obaoe nobaseH;
Cost Structure Revenue Streams
3
www.husinessmodelgeneration.com i S L O T O OO




CermeHTM noTpedbuTenn

e 3a KOro cb3gaBamMe CTOUHOCT

e Kou ca HalunTe Han-BaXXHU KITMEHTH
o MacoB nasap

[1azapHa HuLa

CermeHTupaH

[nesepcuduumpaH

O
O
O
o MHoroyHKkUMoHanHa nnatgopma




CermeHTM noTpeduTenu - npumepu

@range 2
ENnhancu
CUSTOMER SEGMENTS EE Customer Segments
¢ 14-55
1 65% XKEHM
)XHMBEELLLY B N0-
FONEMWTE rPAL10BE Students
~*, CJ10XOM HAI CPEHHA
@ VYEHHLIN
THbPCAT KAYECTBEHKN Marketlngl &
e
‘=ﬁ‘=’ CTOKW ¥ [106P0 Dev peop

0BCJTY)XBAHE



CTOMHOCTHO npeAanoxeHue

The Business Model Canvas "~ o
Key Partners Key Activities {ﬁ Value Propositions (Y" Customer Rclationshin Customer Segments "‘E\
Key Resources

Cost Structure

Revenue Streams

BuHaru ce npogbmkaBa cbC CTOMHOCTHO
npensioxeHue - KakBa pearnHa CTOMHOCT
ce AaBa Ha Tapret notpebutenute. Te
crneaBa fJa gaBa nonida Unu ga Hamansiea
©oonka (UnNKn HAKOIKO Hellla HaBeaHBbX);

www.businessmodelgeneration.com




SoftUni

CTOMHOCTHO npennoXxeHue Digital

Value KakBa CTOMHOCT npeanarame Ha KnneHTta?

Proposition ® Kou ot npobnemmnTe Ha HaLLNA KNUEHT LLie My
NOMOrHeM aa paspeLun?

® KaKkbB MakeT OT CTOKU U ycnyru npeariaraMe Ha
BCEKWN CETMEHT OT KIMTUEHTWN?

J AN\

H H ® KakBu NOTPeOHOCTM Ha KNMeHTa yaoBneTBopsiBame?

XapakTepuUCTUKU: HOBOCT, EPEKTUBHOCT,

nepcoHanuanpaxe, “Ila cebpLum pabortarta”, AnsainH,
MapKa/CbCTOAAHUE, LieHa, HamansBaHe Ha pa3xoguTe,
HamansBaHe Ha pUCcKoBeTe, AOCTbIMHOCT,
yao0CcTBO/NPUNOXMUMOCT, ...




CT npumepm

@Prange o

ENnhancuv

VALUE PREPOSITION %, Value Propositions
HWLLOBO OBCJTYXXBAHE T
OBEKTY HA KTTIOY0BH e Tt
MECTA better job
PABOTHO BPEME

Easy to create
OrPOMEH ACOPTUMEHT a resume
MBKABOCT ¥ BbP3NHA
NPV OHNARH W 0DJIARH
NOPBLYKN No mistakes
SAMAHA W BPBILAHE HA
CTOKA
NPELIOXEHNA

C [I06ABEHA CTORHOCT



OTHOLWEeHUSA C KITNeHTn

The Business Model Canvas """ pencclR —
Key Partners Z Key Activities bﬁi\ Value Propositions (?’i Customer Segments ff_
- e |
T Qg P ;@ \ — Kak LLie pa3BMUBaTe OTHOLUEeHUATa
' C TeKywuTe KnueHTn? Komnko ca
BaXXHU N KaK LWle N’ Hag rpa>|<J:I,aTe?
Cost Structure Revenue Streams @
www.businessmodelgeneration.com Bl O O IO O O)




SoftUni

OTHOLWEeHUda C KINMMeHTH Digital

® KakbB Bua B3aMMOOTHOLLEHUS oYakBaMe aa
Customer n3rpagum 1 nogabpkame ¢ BCEKM CErMEHT OT

° ° ?
Relationships KIMEHTK:

® KakBW OTHOLLUEHUSI CMe U3rpagunnm?

® Kak Te3n oTHOLUEeHUNdA ce BN1UcBaT B OCTaHanara 4YacT
Ha HaLwwunsa busHec moaen?

® Konko ctpyBat?

® [Ipumepu: nepcoHannanpaHo obCcnyxBaHe,
obyyaBaHe/npuobLiaBaHe, caMooDCnyXBaHe,
aBTOMaTMU3NpPaHn ycnyrun, obLLHOCTU, CbBMECTHO
cb3aBaHe Ha CTOMHOCT (co-creation), ...




OTHOLUEeHUS C KITMEeHTU - NpumMepu

Y

(/:)range ENnhancu
CUSTOMER RELATIONSHIPS Relationships
OHJTAH LIEHTBP 3A Online Chat
port
OBCAYXBAHE HA KTWMEATH Eiog
JIORJTHA TIPOPAMA
Reviews
JIASHO OTHOLLIEHWE Soclal

Media



The Business Model Canvas

Dewiymed flor

Dvsigmed by

Key Partners \"&;’

Key Activities gﬁ\_
-

Key Resources _ 4‘\;
<&

Value Propositions !':"; Customer Relationshin Customer Segments \
S 2 - {?

0

Cost Structure

Revenue Streams

OTHoOLEeHUATa C KINUEHTU 1
KaHanuTe ca

cnencTBue oT 3bopa Ha
CEerMeHTM!,

CTOMHOCTHO NpearioXeHue,
N3TOYHULX Ha NPUXOA.
Bceku eavH ot apyrute
efleMEHTU CbLLIO Brinse.




SoftUni

KaHanwu Digital

e [locpencTBOM KakBM KaHanu HawWnTe
KITMEHTU UCKAT [a ce CBbp3BaMe C TAX?

{aK ce cBbp3BaME cera c Tax?

{aK ca nsrpageHmu HalumTe KaHanm?

{on pyHKUMOHUpPAT Han-gobpe?

{oun ca Han-eEeKTUBHN NO
OTHOLLEHME Ha pa3xoauTe?

e KakruunHterpmpame B pyTuHaTa Ha
KIMUEHTUTE?

Channels




SoftUni

KaHanwu Digital

ETanu Ha KaHana

e VHdopMMpaHoCT ( Kak aa st NOBULLUM)
OTHOCHO CTOKUTE 1 yCNnyrnTe Ha HawaTa dompma?)

e OueHKa (kak ga NoOMOrHem Ha HallUTe KNWEHTW Ja OLEHAT
CTOMHOCTHOTO NpeAnoXeHune, KOETO UM Npeaara Hallata
dburpma?)

e 3akynyBaHe (kakaa gaaemM Bb3MOXHOCT Ha HaLIUTe
KNUEeHTU Aa 3aKynsaT cneumguyHmn CToKU 1 ycnyru?)

e [locTaBka (kak gocTaBAMe HaLLEeTO CTOMHOCTHO
npeanoXXeHne Ha KNUEHTUTE?)

e CnegnpopaxbeH nepnop (kak ocurypsisame
cnegnpoaaxbeHo obcnyXBaHe Ha KIMeHTUTe?)




KaHanwu - npumepmn

-----

- ORINECKN OBEKTH
OHIATH MATASHH

I3 KAHAN SIHCTPHBYLAA
T

7

ENnhancuv

\/\@Channels

Traditional
— Organic &
Paid

Untradition
al- PR/
Partnership
-



N3TOYHULUM Ha npuxoan

The Business Model Canvas " i
Key Partners (& = Key Activities ; Value Propositions t"‘"",k Customer Relationshi 2 Customer Segments ~ }
Key Resources gf, Channels &,-z 9
» L
Cost Structure Revenue Streams

Korato 3HaemM KakBa CTOMHOCT Ha
KOro uwe pgaBamMe - MOXeM [Ja
onpegennuMm 1 MU3TOYHULUUTE Ha
npuxoau

e 11 OI X O)




SoftUni

N3TOYHMLUM HaA Nnpuxoan Digital

Revenue Streams

3a KakBa CTOMHOCT ca HauCTUHa roToBu Aa
3annaTaT HawuTe KNneHTu?

3a KakBo nnawiaT B HaCTOAWNA MOMEHT?
Kak nnawar cera?
Kak buxa npegnoyenu ga nnawar?

C KOJSIKoO gonpuHacs BCEKU N3TOYHUK Ha Npuxoaun
3a obLwmTe npuxogmn?

Buaose:
=  Haewm
=  npogaxkba Ha akTuBMU
= JIU3UHT
»  3annatlaHe 3a nonssaHe
paspeLunTenHu
= aboHameHT =  Takca 3a nocpeaHNYecTBO

= KpeauTu = peknama



@range i

REVENUE - Revenue Streams i riptions

u
* KPARHA KAWEHTH, SHCTPHBYLIR, HATATENCKA SERHOCT, PEKTAMA, %

~ [1POAYKTOBO NOSHLIOHUPAHE, DHPMEHH KIMEHTH, THPrOBCKH NAPTHBOPH



KnoyoBu genHocTH

Devigned for, Designed by,

The Business Model Canvas

Key Partners f\'_ﬁ’;) Key Activities ~ » Propositions (?"’ Customer Rclationship( 2 Customer Segments “E\

KnoyoBuTte AenMHOCTM ca
NPsIKO CneacTeme OT TOBa
KakBa CTOMHOCT LLe JaBaMe.
Bcekn eguH ot gpyrute
ereMeHTU CbLLO BInse. 1

Key Resources

/\-.
Channels . .ﬁ?

(o

Cost Structure

Revenue Streams = \
=

www.businessmodelgeneration.com i Sl O] 012X O)




SoftUni

KnoyoBu neMHOCTH Digital

Key Activities » KakBu KNHOYOBU OEMHOCTU M3MCKBA
HaLLIETO CTOMHOCTHO NpearoxeHne?

= KakBu KIO4YoBU AENHOCTUN U3NUCKBAT
HalUUTe KaHanu 3a guctpubyumna?

= KakBu KIHO4OBU AEVNHOCTU U3NUCKBAT
HaLWNTE BPBH3KU C KNNEHTUTE?

= KakBu KIO4YOBU AENHOCTUN U3NCKBAT
HaLWNTE U3TOYHULIM Ha Npuxoan?




KnoyoBu AeMHOCTU - NpuMepu

@range S
KEY ACTIVITIES ﬁi,:mm
NPOAAXGA HA CTOKN 1 =
YCIYTH ',’,';’i‘éff..:
NUCTPHBYLNA )
W3NATENCKA EAHOCT Partnerships

DPAHYAR3

———————————



KnoyoBu pecypcu

KnroyoBuTte pecypcu 3a gobassHe
Ha CTOWHOCT KbM U3bpaHuTe Tapret
KNMEeHTN, Ypes3 n3dbpaHus moaen 3a
OTHOLLEHUS C KITMEHTUN N KaHanu, n
KINHOYOBU OENHOCTU - BNUSAAT HA TOBA
KakBM KIKOMOBM pecypcu cneasa aa
MMa KomnaHusita. BbamMoxHo e
KOMMaHuaTa aa uma gageHu
KITH04YOBU pecypcu, 1 ToBa Aa
noBnmse Ha n3dopa Ha CermMeHTy,
CTOMHOCTHO npeanoxeHue,
Kananu,....

The Business Model Canvas

Dewigmed for:

Designed by

Key Partners

Key Activities

202 i
Value Propositions t"’i

Customer Relationshin

Customer Segments E\

Channels =

Cost Structure

Revenue Streams

www.businessmodelgeneration.com

e QOO @




SoftUni

KnoyoBu pecypcu Digital

= KaKBM KNHOYOBU PECYPCU U3NCKBA HALLIETO

Key Resources CTOMHOCTHO NpeanoxeHue?

= KakBu KNO4YOBU PECYPCU U3UCKBAT HALLUTE
KaHanu 3a auctpunoyumusa?

= KakBu KIHOY0OBM peCypCcu N3NCKBAT OTHOLLEHUATA
C KImeHTurte?

= KakBu KMNKYOBU PECYPCU U3UCKBAT N3TOYHULINTE
Ha npuxoaun?

" Buagose pecypcu: Matepuanin; MHTeNeKTyanHu
(naTeHT Ha Mapka, aBTOPCKM NpaBa,
OaHHN); YoBELLKN; bMHaAHCOBMW.




Kno4yoBu pecypcu - npumMmepu

(. @Y
l)range Enhancu

KEV RESIIIRBES Key Resources
OUINYECKN OBEKTH ‘i‘%; =
OHJTARH MATASHH Tech
ERP CHCTEMA Platform
CKNATIOBE, OGOPY IBAHE,CTOK!

User

YOBELLIKY PECYPC =

ONEPATMBEH KAMUTAN




Kno4yoBu napTHbOPU

KnrouoBute naptHbopu morat ga L7/
NMPOMEHAT KaKTO KaHanuTe, Taka u
CTPYKTypaTa Ha pa3xoauTe, Taka u

(¥
o

The Business Model Canvas """ —
Key Partners f\'g_’;) Key Activities rﬁ Value Propositions (?’ Customer Relationshin Customer Segments E\
Key Resources Channels 'CTT

CamMOTO CTOMHOCTHO NpeanoxeHue.

Cost Structure

Revenue Streams

www.businessmodelgeneration.com




SoftUni

Knro4yoBu napTHbLOPU Digital

= Kowu ca HaluunTe Kno4oBU NapTHbLopU?
Key Partners

= Kou ca HaluuTe KIMHYyoBU JOCTaBYMLN?

= Kowu Kn4voBu pecypcu e npnaodbuem ot HawuTe
napTHLOPU?

KakBu KNno4yoBu JEUHOCTU OCbLUECTBABAT
napTHboOpUTE?

MOTMBAaLWS 3a NapTHLOPUTE
ONTUMM3NPAHE N MKOHOMMUS
HamMmarnsiBaHe Ha pucka 1 Ha HeCcUrypHocTTa

SNXXKXKX

npnaooduBaHe Ha KOHKPETHU PeCYpCcU u
NENHOCTU



Knro4yoBu napTHLOPU - NpumMmepu

@Prange el

ENnhancuv
KEY PARTNERS s Kay Pactines
NPON3BONTENN
o T
HA CTOKA HRs &
Recruiters
[ W3NATENCTBA
. ®UHAHCOBH -
' NAPTHLOPH
Parsers
11" THPFOBCKM LEEHTPOBE
YHNLED BbAITAPUA -
5. DUPMK 3A Universities &
 MOJLIPHXKA organisations
. TPAHCMOPTHM 1

" CNEQUTOPCKM K-HIN




CTpyKTypa Ha pa3xoauTe

CTpyKTypaTta Ha pa3xoauTe €
NPSKO CNeacTBue OT OCTaHanuTte
enemeHTn B KaHaBata Ha 6usHec
Moaena.

The Business Model Canvas

Dewigmed for.

.

[

Key Partners '.(;ﬁ-:i’;} Key Activities ‘ﬁ Value Propositions l""l’ Customer Relationship{ 2 Customer Segments E\
Key Resources 7 {3} Channels f:% 9
E:‘s' 2 Q
Cost Structure Revenue Streams

www.hbusinessmodelgencration.com




SoftUni

CTpyKTypa Ha pa3xoauTe Digital

" Kou ca Han-BaxkHUTe pa3xoau, NPUCHLLN Ha
COSt StrUCture 6V|3HeC Moﬂena?

= Kou KIto4yoBU pecypcu ca Hamn-cKkbnn?
= Ko Kno4yoBU OENHOCTU Ca HaW-CKbMNo CTpyBaLLn?

= Cneundomnkm crniopen bnsHec moaena:

¢/ OCHOBaH Ha pa3xoauTe (No-cBuTa CTPYKTypa Ha
pa3xoamnTe, CTOMHOCTHO NpeanoXXeHne ¢ no-
HUCKa LieHa, MaKkcuMarnHa aBToMmaTusauus,
pasLINPEH ayTCOPCUHT)

¢ OCHOBaH Ha CTOMHOCTTA (CbCpeaoToYeH
BbpXYy Cb34aBaHETO Ha CTOMHOCT,
N3KNOYNTENHO
CTOVMHOCTHO NMhennoxeHuve)




CTpyKTypa Ha pa3xoguTe - npumepu

7 oY%
l)range ENnhancu
> ] CostS
COST STRUCTURE @ st Structure
OMEPATHBHH PASXONW ~ TAHBUM ~ PASKOQW 3A SAPEXCIAHE HA CTOKA Payroll Marketin Platform

SATIATH, OCHTYPOBKH  HAEMM ~ WOTATENCKA ERHOCT g



LianaTta KapTuHa

The Business Model Canvas

" 0
stomer Segments Eé

Bceku eanH oT eneMeHTnTE BNusie Ha
OCTaHanuTe, KaTo BOAELLM Ca CErMeHTa
noTpebuTenn n CTOMHOCTHOTO
npeasioxKeHue.

7

Cost Structure Revenue Streams




SoftUni

PuckoBe n npean3BUuKaTesnicTBa Digital

/il 1. HecnassaHe Ha npaBunHaTa
'/l nocnepgoBaTenHoOCT
= [lo rpynu (nasap/pecypcu/dunHaHcm)
%+ [lloenemeHTu
} 2. HepocTaThuHO AETalNIHO OCMUCTIsIHE
Ha:

 Bpoun cermeHTun
= PeanHo USP

A 3 JIlunca Ha BUANMO KOHKYPEHTHO
‘% npeoumMcTBO




KaHaBa Ha bM3Hec moaen - 3ano4Ba Cc TapreT SoftUni
noTpe6uTeny  CTOMHOCTHO NPeaAnoXeHne Digital

RUSINESS
MODE L

PROPOSITION

" \‘  DESIGNER

vALUVE
MALUE o SEenenT




Kak na onuwa 6usHec mogerna cu vypes

Canvas (KaHaBa Ha BusHec mogen)? (Bugeo)

-OW can you

https://www.youtube.com/watch?v=QoA0OzMTLP5s&feature=youtu.be



https://www.youtube.com/watch?v=QoAOzMTLP5s&feature=youtu.be

busHec moaen - puteun

Key Partners |/ Insert

Fonemu pocrasumum

Key Activities /] Insert

Mpopax6a Ha cTokmn

Value Proposition ] Insert

Co6crBena mapka

MponssoguTenu Ha YacTHUs
Mapker

Customer Relationships [/ Insert

Mporpama 3a nosnHocr

Kapta Bunna

Bayuepwm 3a xpaHa

Norncrnyna pupma

3akynyBsaHe Ha CTOKM Kapra Bunna
Wpentndnumpane, oueHka Ha JNokaumns
HOBM NIOKaumm

AcopTumeHT

OTKkpvBaHe Ha HOBKM 06eKTH

AKTMBHOCTH C €/1IeMEHT Ha
NOANHOCT

cTukepu 3a 6oHyC
TOYKMU

Customer Segments |/ Insert

Pa6orewn cemeicrsa

- XWUBEAT B roNsamMo unu
CpeaAHOo HaceneHo
MACTO

-nasapysart 2 unu 3
NbTU CEAMUYHO

AreHumnmn/pexnaMHu MPeXxxun

OxpanuTtensa pupma

Ynpasnenne Ha ctoku n 6pak/
Kpax6mn

MpecHn Hewa

MHkaco

YnpasneHve Ha HoBelKHn
pecypcu

Mpomouun

Kniouyosu Hemarenm

-BbTpewHu (B obekra)
-BbHLWWHMU

TbpProBcky MapKeTruHr
(nanaraxe Ha CTOkM)

CTpoMTeNnHO-MOHTaXKHa hmupma

EnexrpopasnpepenurenHm
Apyxecrsa

BbTpewHo npoM3BoacTeo Ha
XpaHa

TONNa BUTPUHA
nekapHa

OOoNbNHUTENHN yCnyrv n
yao6crea

Internity, easypay,
cnagkapHuum/
XUMUYECKO YUCTEHE

PaasuTue Ha cobcTBeHa mapka

Mouncreawa/noaasvpixawa
cbupma

NMpomouun

Ynpasnenue Ha norncrukara

Pa6ora Cc NnapM4Hn HaNNMYHOCTH

Ypao6HoCT 3a napkupaHe

CounanHo oTroBopHH
AKTUBHOCTH

Bayuepm 3a xpaHa

Mexcuoxepn

- OrpaHUYeHun A0XoAu
- NasapyBaT Manku
KONnu4yecrsa

- Nasapysar NpoAyKTU
OT @XEeHEeBMHa
Heob6xoauMoCT

Pecropantu (B2B)

cnaakapHuum,
easypay, Internity, ...

Mnaau xopa cbC
crabunum goxoan

~4yBCTBUTENHU KbM
3ApaBoC/IOBHATA Bb/1HA




busHec moaen - KHMXapHuLa

Key Partners || Insert

Wspnarencrea/
pocraBuMuUM

Key Activities [/ Insert

MNMpopa)x6a Ha CTOKU U
ycnyru

®dupMu 3a noaapbIKKA

THbpProBCKM MapKeTUHr

Yuuued Bonrapus

AuvcTpubyTopcka aeiHocCT

®DUHAHCOBM NapTHLOPHU

W3parencka gerHocT

TBProsCcKM LIEHTpOBE

®paHuyans

MapTHbOpM HaA
usparenckara geMHocT

PaswmMpsBaHe Ha
TbproBcKara gelHoCT

Pa6ora c napuuHu
HaJIM4HOCTH

Value Proposition []
Insert

nokaums v paborHo
Bpeme

Customer Relationships [
Insert

cneuvanmsmpaHo 1
HUWOBO o6cnyxxsaHe

ACOPTUMEHT Ha CTOKM M
ycnyrm

® KHUMM, My3uKa,
dUNMU, NYKCO3HU
nuLwieLw cpeacTea,
NPOAYKTU 3@ yYeHUKa
® KbTOBE 33 YEeTeHe

® KOMUPHU yCNyru,
Kade-KHUXapHuua.

e 6unetun 3a cLbUTUSA

Key Resources ] Insert

®dusnuyeckn obekTun

OHNaWH MarasmH

dbpanHuans

Yoselwku pecypcm

oneparvMBeH Kanuran

npeasnoXXeHus sa
npoaykTu ¢ po6aseHa
CTOWHOCT

TEMaTUYHU aKTUBHOCTH

6bp3nHa U KoM6uHauus
OT METOAM 3a NopbuKa U
nony4yasaHe Ha CTOKa

Customer Segments [/
Insert

XapakrepucTtukm
(xpaiinm norpeburenu)
Bb3pact - 15-60
Coumanuu rpynu -
CEMENHU U HeCEMENHMU
xopa ¢ gobpu goxoam;
TUNHENAXXbPU
MecToxuBeeHe -
roneMuTe rpagose

Channels [/ Insert

®dusnuecku obexkTu

Hy»xam

® TbPCAT NO-TYKCO3HU
CTOKM U obcnyxBaHe
® TbPCSAT NPEUU3HOTO
obcnyxBaHe, a He
npomMouuu

® TbPCAT NoAapbK

OHNaH MarasmH m
CBbp3aHM KaHanu




SoftUni
[domaluHa paboTa Digital

* [lonbnHeTe KaHaBa Ha buaHec moagen Ha n3bpaHa ot Bac

KoMnaHus/opraHn3auusi (pearnHo cbllecTByBaLla UMnn
nnaHupada ot Bac)

= 3acb3gaBaHEeTo Ha KaHaBaTa MOXe Aa na3nonspaTte
https://canvanizer.com/new/business-model-canvas

= Kayeme domawHOmMo cu 8w8 Facebook zpyrama u
oueHeme 3 OoMalHU Ha Opyau Kypcucmu



https://canvanizer.com/new/business-model-canvas
https://www.facebook.com/groups/MarketingBasicsSeptember2023

YKa3zaHusd npu non3BaHe Softni

" [136epeTe camo H6a3oBarta Bepcust (He Canvanizer 2.0)

* Peructpupare ce c UMeun, Tam e NonyynTe NuHK, npes
KOUTO MOXETe Aa AOoCTbNBaTe KaHaBaTa

" 3non3Bante onucaHuaTta, Notes 3a getannm,

N3MNon3BanTe LBETOBETE 3a pPa3fNYHNTE TapreT
noTpeoutenu

* ImaTe onuun ga cnogensaTe KaHaBarTa - C npaBa Ha
kopekuumn (Invite team by email) nnmn camo 3a npernen
(oT nuHka B umenna unu ot Get links)



O606LwweHne ik

» Kak MO)e ga cb3ganete busHec Mouen-l
KaHaBa

Kou ca enemMeHTnuTe, KOUTO CbCTaBAT
KaHaBaTa Ha OM3HecC Moaena u TaxHaTa

B3aMMOBpPb3Ka

3Ha4YeHne Ha ONMCBAHETO Ha
OTOENHUTE enemMeHTU 3a LuenuTe Ha
(ourmTanHua) mapkeTuHra




Questions?

MBO1




Diamond Partners Do
SUPER _
HOSTING B Somecotatec 7: Iltuigtelr
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Organization Partners

HUMAN

worsr  NETPEAK  gipimiary

DIGITAL GROWTH PARTNER

IMPULSE MEDIA

r@ Startup Masters. ‘ ! |p|kﬂvw



https://business.1forfit.com/
https://startup-masters.com/
https://etienyanev.com/
https://etienyanev.com/
https://abcbg.com/

License

= This course (slides, examples, demos, exercises, homework,
documents, videos and other assets) is copyrighted content

= Unauthorized copy, reproduction or use is illegal
= © SoftUni - https://about.softuni.bg
= © SoftUni Digital - https://digital.softuni.bg

© SoftUni Digital - https://about.softuni.bg. Copyrighted document. Unauthorized copy, reproduction or use is not permitted.


https://about.softuni.bg/
https://creative.softuni.bg/
https://about.softuni.bg/
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About SoftUni Digital

= SoftUni Digital - High-Quality Education, g

Profession and Job for Marketers SoftUni

« digital.softuni.bg Digital
= SoftUni Digital @ Facebook

» https://facebook.com/SoftUniDigital



https://www.facebook.com/SoftUniDigital
https://digital.softuni.bg/
https://creative.softuni.bg/
https://facebook.com/SoftUniDigital

